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CAUTION REGARDING FORWARD LOOKING STATEMENTS

This document includes forward-looking statements about our activities, events and developments that we expect to or anticipate may occur in 

the future including, for example, statements about our vision, strategies, market trends and outlook, future revenues, capital spending, 

expansions and new initiatives, financial obligations and expected sales. Forward-looking statements normally contain words like believe, 

expect, anticipate, plan, intend, continue, estimate, may, will, should, strategy, future and similar expressions. By their nature, forward-looking 

statements require us to make assumptions and are subject to inherent risks and uncertainties associated with our business which may cause 

actual results in future periods to differ materially from results indicated in forward-looking statements. While these statements are based on 

managementôs expectations and assumptions regarding historical trends, current conditions and expected future developments, as well as 

other factors that we believe are reasonable and appropriate in the circumstances, readers are cautioned not to place undue reliance on these 

forward-looking statements as there is a risk that they may not be accurate.

You will find more information in the Business risk and uncertainties section of our third quarter fiscal 2017 MD&A and in annual information 

form for the year ended March 31, 2016. These documents have been filed with the Canadian securities commissions and are available on our 

website (www.cae.com) and on SEDAR (www.sedar.com). They have also been filed with the U.S. Securities and Exchange Commission under 

Form 40-F and are available on EDGAR (www.sec.gov). Forward-looking statements in this document represent our expectations as of

February 14, 2017, and, accordingly, are subject to change after this date. We caution readers that the risks described are not necessarily the 

only ones we face; additional risks and uncertainties that are presently unknown to us or that we may currently deem immaterial may adversely 

affect our business. Additionally, differences could arise because of events that are announced or completed after the date of this document, 

including mergers, acquisitions, other business combinations and divestitures.

Except as required by law, we disclaim any intention or obligation to update or revise any forward-looking statements whether as a result of new 

information, future events or otherwise. The forward-looking information and statements contained in this report are expressly qualified by this 

cautionary statement

CAE

CAE Inc. Proprietary Information and/or Confidential 2



SINGULAR TRAINING VISION
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MARKET LEADER
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UNMATCHED GLOBAL SCALE
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ABOUT CAE

8,000
Employees

67
Training locations

120,000 
Pilots trained/year

160
Sites 



Ʒ Pivot to training was expressly intended to give CAE

VAccess to much larger markets for sustainable growth  

VGreater stability by increasing mix of recurring business

Ʒ Good fit between CAEôs three core segments, underpinned by mutual strengths (six pillars)

Ʒ Strong competitive position for sustainable growth and potential for superior performance

THE ONLY TRAINING PURE PLAY 
ABOUT CAE
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CAE has transformed into a training pure play 

with greater stability and ample headroom for sustainable growth

CAE is a different business than it was 5 and 10 years ago



HIGH PROPORTION OF RECURRING SERVICES REVENUE
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15%

2001

Products Services

43%

2008

60%

2016
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SERVICES MAKE CAE MORE RESILIENT
ABOUT CAE
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CAE proved less susceptible to the aerospace market down cycle following the 

2008 financial crisis than the previous downturn because of a higher services mix
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CAEôS SIX PILLARS OF STRENGTH

High Degree of 

Recurring 

Business

Underlying

Secular

Tailwinds

Potential for 

Superior

Returns

Headroom

in Large Markets

Strong 

Competitive

Moat

Culture 

of

Innovation

CAEôS STRATEGY

ÅServices revenue 

approx. 60% of mix 

and expected to 

continue increasing 

relative to products

ÅLong-term contracts 

in regulated markets 

ÅLarge order backlog

ÅMarket leader

ÅUnique 

comprehensive 

Solutions

ÅUnmatched global 

reach and scale

ÅDeep customer 

intimacy

ÅLarge addressable 

markets in Civil 

Aviation and Defence

ÅA leader in a nascent 

and fragmented 

Healthcare simulation 

market

ÅLong-term passenger 

traffic growth in Civil 

aviation

ÅRenewed defence 

spending and rise in 

simulation-based 

training

ÅRising adoption of 

simulation in 

Healthcare and 

potential for regulation

ÅRising proportion of 

recurring services 

which portends lower 

volatility 

ÅPotential to grow 

faster than underlying 

markets by increasing 

share

ÅInnovation leader in 

simulation products 

and training solutions

ÅProven outsourcing 

models

CAEôs position for sustainable growth inside of large end markets makes it 

highly attractive from a risk/return standpoint  
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